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FOR IMMEDIATE RELEASE 
 

PRAGMATEK Consulting Group strengthens leadership position in Management and ERP Consulting: 
MN based company completes rebranding effort and acquires 7 new clients in challenging economy 

 
 
Bloomington, MN – PRAGMATEK Consulting Group, a mid-market leader in Operations, Supply Chain and ERP 
consulting has refined its positioning in the marketplace, introduced the Business Process Technology Alignment (BPTASM) 
service offering, launched a new company website and landed 7 new clients in 2009. 
 
“This clarification of our services and the BPTA offering catapults us into a clear leadership position in high-value 
management and ERP consulting services to mid-sized manufacturing and distribution companies, certainly in the Midwest 
region,” said Steve Bloom, CEO of PRAGMATEK. 
 
“Over the past year, we’ve strengthened our position as a unique alternative to larger national firms. We’ve seen undeniable 
evidence that companies value our non-leveraged model of highly experienced consultants. That, plus a relentless focus on 
hard ROI on every engagement is differentiating in our market,” added Bloom. 
 
An important aspect of the rebranding effort is the launch of the proprietary Business Process Technology Alignment service 
offering, teaming up management consultants with expertise in process improvement with the SAP consultants. 
 
BPTASM is a proprietary methodology that weaves strategy and business process design with all aspects of technology, from 
selection through optimization. BPTA establishes the select few differentiated capabilities where it will help create a 
competitive advantage, and then streamlines the large balance of processes for efficiency and cost reduction. 
 
One key element of the BPTA approach is that it leverages the tools that companies already own. Research shows that many 
executives are not satisfied with the effectiveness or utilization of their ERP system. BPTA recognizes and addresses the 
market need for clients to realize the promised return on these significant investments. 
 
Despite the challenging economy, PRAGMATEK has worked with 7 new clients in 2009. 
 
“Obviously it has been a difficult year in both the professional services industry and in the manufacturing sector that we 
serve,” said Jeff Larson, Vice President. “We have found, though, that progressive companies are willing to entertain 
innovative ideas that save them money. People are also still going to market for specialized resources that help them execute 
on critical initiatives.” 
 
Most experts agree that the challenges and opportunities facing manufacturers today are perhaps more dynamic and fast-
moving than ever before, from globalization to pricing / margin pressure, to the need to differentiate service and reduce costs. 
 
To Larson, that underscores the opportunity.  “Our team has faced similar situations in both executive leadership and 
consulting roles at dozens of companies.  No company can afford to have all the resources it needs in-house, all the time. 
We’ll bring the operations, supply chain and ERP expertise on an as-needed basis, where the ROI make sense for the client.” 
 
Since 1989, Pragmatek has enjoyed being held to a higher standard for solving tough problems. As the next step in their 
evolution, PRAGMATEK is focused on strategic growth throughout the Midwest region and select markets nationally. 
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